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rmen's opiniong, and to mold their de-
! cisions to suit himself.
| If one were to ask, “What quality
! is most important in the making of a

fsalesmau?” he would receive a varie-
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PROFESSIONAL ADVICE

NE of the great difficulties en-

countered by the young student
who is planning to follow a profes-
sional career, is a lack of knowledge
of the type of work demanded by the
profession he 1s considering. Especial-
1y in the case where a man’s capabili-
ties appear numerous, is the cholce
of a lifte work no simple matter.

A freshman usually comes to a tech-
nijcal school with fixed ideas on be-
coming this or that kind of an en-
gineer, Glowing pictures of great
deeds accomplighed and .handsome
salaries earned, flash before his
mind’s eye. As often as not, e eniers
a line of professional work wiih pre-
conceived notions which may or may
not be correct. It is only by a con-
ference with older men who know
their professional work, that the as-
pirant may learn whether or not his
own temperament, talent, or ambition
is in harmony with that which e has
selected as his ideal.

To enable men to recognize the vo-
cation to which they are best adapt
ed, and to clear up any false notions
that may have arisen, the professors
in charge of the various courses will

give a series of lectures similar in!

purpose, and in sone cases, in con-
tent, to articles written by them and
appearing regularly in THE TECH.
Talks of this nature should be highly
beneficial fo the majority of lower
classmen who must soon make their
choice of course, and it would be well
therefore, that fresiunen try to attend
as many of these leeiures as possible
80 as to obtain a broad viewpeint of
what the professions offer. Confer-
ences such as these may save disap-
pointment and discontent in later life.
The talks Dbegin today. Take advan-
tage of them now.

SALESMANSHIP

'I"HE frat task {hat confronts the
graduaie after hie leaves college is
to secure a position for himself. Nat-
urally enough, the success of his first
venture will depend npoun how well
trained he is. But this is not all. His
ability to make himsell attractive lo
the employver, his experience in dis-
playing his wares to the best advan-
itage count just as much as the facts
he knows or the technique he hias ac-
quired.

, Most college men have at their dis
posal some means of learning the
principles  of salesmanship.
principles are not difficuil; they fol-
low the general laws

sense, It is necessary, though,

age. He
that which
unpleasant.

is hard

These

ty of answers. There is, perhaps, one
which is more essential than any oth-
er. It is sincerity. If the selier be-
lieves implicitly in his goods, he can
make his prospective custoiners be-
lieve in them also. "Another phase of
sincerity iz enthusiasm, Whether it
is before an audience of a thousand,
{or in the private ofiice of the general
manager, the speaker or the sales-
man must have faith in what he is
saying, he must have enthusiasm.
Then, and only then, can he hope to
have these qualities reflected in those
whom he is trying to impress.

The first job which any salesman
must accomplish, whether he is sell-
ing goods, ideas or his services to
an employer, is to sell them to him-
gself, He is the hardest customer to
win over, for he is the most critical.
When he has sold himseif heart and
soul to the proposition, his success is
assured.

DR. STRATTON BUSY

ON MANY PROBLEMS
(Continued from Page 1.}

relations between these interests.

Saturday evening of the same week
e met with the officials interested in
improving the building codes and reg:
ulations of Brookline.

To Speak in Walker Thursday

President Stratton’s past experience
in developing the scientific data upon
which such regulations should be
based will be of great assistance to
the officials of Boston and vicinity.

Amoeng other addresses, President
Stratton will speak before the boot
and shoe manufacturers at the Copley
Plaza this Wednesday at dinner, and
will give a lecture on “Aeronautical
Instruments,” this Thursday at 7:30
o’clock in Walker Memorial. On Feb-
ruary 2 he is to address the Tech
Club in Manchester, New Hampshire.

T. E. N. DINNER TO BE
HELD TOMORROW NIGHT

i

iGrand Get-Together Is Object of
: the Evening

In the Faculty dining room tomor-
row night at a gquarter past six
‘o'clock the Tech Engineering News’
entire staff, reportorial and otherwise,
business associates, and mnovitiates
. will foregather to a feast. It is an-
nounced that the object of this gala
povent is, “a grand got-together, social
service, and self-expresgion” meeting.

The committee in charge, Scott
Emerson 25, ehairman, W. ¥H. Mae-
{Callum 24, and F. P. Romaneff 26,
‘have arranged that “the night shall
‘he filled with music” by the T. B N.
; Jazz Band, when not heing relieved
“Dby the various and sundry local talent

" entertainers. The commitiee does not

From Goliardi to the Stein Song

BROWN BROTHERS
& CO.

Established 1518
59 Wall Street, New York

‘We who cherish our Stein Song as
something particularly akin to Tech-
nology and to Technology alone will
suffer a rude shock when told of the
man who, on hearing a student sing
his Alma Mater, remarked “Oh vyes!
Isn’t that a sort of college boy’s
song.” Probably some of the read-
ers will blush with the student at the
flippant designation of “a sort of,”
and will wonder at the truth of the
statement.

The writer wondered—and investi-
gated. It will seem gueer but starting
back in the twelfth century the orig-
inal “Stein Song” was written and
Stein Songs have been written ever
since. All during the seven hundred
years since the Goliardi and the Wan-
dering Student, a youth with a
command over his language and im-
pressionable and sensitive to his sur-
roundings, has given vent to his feel-
ings in verse and song. These songs,
especially in the middle ages, formed
the badge of the student as they were
sung frequently and on all occasions.
The Wandering Students of the
twelfth century on their pilgrimages
from university to university, picking
up the secatiered crumbs of knowl-
edge, enlivened their meetings at the
cross roads Inns by singing their
songs which everyone lnew. They
would even malke up songs for the oc-
casion, whether it he a dance, a
gaming party, a wooing or a drinking
bout. 'These students formed them-
selves into anm Order, adopted a pa-
tron saint named Golias and called
themselves the Goliardi. The songs
were known as the songs of the Go-
liardi; and as the goloshes, the
crushed hat and the college stripe
mark the student today so the Go-
liardic songs marked him then.

The songs of seven hundred years
ago had no time or age limiting their
application, indeed all they needed

4th and Chestnut Streets, Philadelphia

was a mood. The student, being at- §0 State Steeet, Boston

tached to no university for any time,
drew no inspiration from them to idol-
ize them in verse. No traditions then
drew the students’ interest and no
sacred vows of faithfulness were in-
voked, they sang of youth, its desires
and emotions. There. was a certain
universitality about the songs, a feel
ing that they lived outside of national-
ities, ages, or times. But that was the
trouble with them as it was with our
own Stein Song, it sacrifices particu-
lar interest in one object to that of
a general interest in many things and
loses the vitalness of something
near at hand and capable of direct
visualization.

But the fault is not Qistinetive of
Technology’s song alone although we
err more than mest celleges. In othe
er places they sing of their Alma
Mater and their oaths of fealty to it,
but there is little in these songs that
is individual of the ecollege. Change
the name and in nearly all the cases
the spirit may be applied to any other
college. All we get that helps us vis-
ualize the schocl as individual is a
passing mention of a hill, a building,
a sheet of water. These songs, ex-
cept for the deft wse of words, add
little more to the depth of feeling
than did our previous high school
songs; there is no more originality
and sincere emotion.

There is no doubt that Technology
is original in its buildings, its spirit,]}
jtg traditions. We ought to be far
enough removed from the Goliardi not
to sing in the same strain that they
did. The Stein Song has its place as |§
an expression of youth everywhere|§
and all the time, but let us get some- | §
thing from out ourselves that express-|4
es Technology, and Iet us get an ap-jg
propriate tune and then, when the
student sings it, the onlooker will ex-
claim, “Ah that is Technology!”
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INSURANCE
OF

yesterday represented there by Den-
ton Massey 23, Director of Bible
Study for the Association. A series
of talks to these boys has been ar-
ranged by the Y. M. C. A. and has
been in progress for some time, but
this is the first time that the T. C. A.
as been represented.

Massey cheose as his subject the
hroad topic of “Practical Christianity,”
touching points of clean living, clean
speecl, clean athleties, and their value
to the individual and community., The
group consisted of about 80 boys, all
of the high school age.

Ceneral Secretary W. M. Ross of
the T. C. A. attended the setting-up
conference of the cabinet of the newly
formed Christian  Association of
Northeastern College. which was held
Saturday at the Belmont Country
Club. This conference was held for
the purpose of planning the work of
the new Association and Ar. Ross
was present to offer the experience of
the Technology Association in getting
things under way.

SECTION 9 OF FRESHDMAN
CLASS HAS BOWLING TEAM

‘promise that anght but Adam’s Ale
“shall be served by way of liquid re-
| freshment, )

|  The affair is to he financed in ac-
%cm'dance with the plan set forth in
,the last issue of “The Filter Paper.”

T, 0. A, REPRESENTATIVE
. TALKS AT QUINCY Y. M. C. A.

)

;Denton Massey ’'23 .Addresses
y High School Boys

f
. In answer to & request from the
Y. M. O. A. of Quincey that a speaker
be sent to address a group ol young
high school and employed hboys, the
Teclinology Christian Assoclation was

NOTICES

: FOR UNDERGRADUATES

OFFICIAL

The Talk on Course VI by Profes-
sor D. . Jackson will be given in
room 10-275 ai 5 o’clock on Thursday,

January 23

The Taik on Course V by Proles-
sor 1. G. Keyes will be given in room
4-270 at 5 o'clock on Friday, Jan-
nary 26.

of common:
for
the man who sells anyvthing to pos-
gsess a certain amount of moeral cour-
must have the will to do
and eftentimes
It is not always an casy

task to face a man or o crowd when

evervthing depends upon you, when

- UNDERGRADUATE

the manner in which you display your,

talents is the measure of your suc-
Cess.

Very happily. however, that which
is hard to do is the thing which does
115 the most good, The first time anxy-
thing is attempted the results are not
always the Dbest. The second time
makes for familiarity and breeds con-
fidence. So with the art of sales-
manship. After a few irials the man
develops power, the power to com-
mand attention, to hold sway over

‘The Night Editor in charge of the
next issue of THE TECH is L. E.
Fogg, telephone University 7077. Al
matters pertaining to the lissue are
referred to him.

The Publicity Department of THE
TECH needs men. See W, N. Web-
ster '23, or Warner Lwmmbard 25, in
. the News Room of THE TECH, rocom
3, Walker, any day at 5 o'clock.

Candidates for the Business and
editorial departments of the 1923
Handbook meet in the T. C. A, office
.at 5 o'clock Tuesday, Sophomores and
5freshnlen are eligible.

will sail from New York on June 30,
1623, on the $8 “Saxonia” of the|}
Cunard Line, and will return on the
same ship on August 24, Calendar|j
itineraries and all other information{™
may be secured from Mr. Irwin Bmith,
30 East 424 Street, New York City.

ALL KINDS

Don't Throw Away Your 0ld
SHOEB
We ¥Fix Them s (ood as New
By Goodyear Welt System

C. EMARUELE

842 Mass. Ave. at Commonwealth Ave,

CHEMICAL SOCIETY TO
HEAR INDUSTRIAL TALK

(Continued from Page 1.)

Phone Copley 2517-M

to the men at different points during
the journey.

The Walter Baker Chocolate Com-
pany, Ltd., receives the cocoa bean

directly from the West Indies, South
America, and Africa. To show the
enormous acreage which this company
commands, the monthly consumption
of the cocoa bean amounts to 200,000
pounds while only 300 pounds are
realized from an acre per year.

Today there will be a meeting of
the executive committee in the dormi-
tories to discuss the possibility of a
joint meeting with the Boylston Chem-
ical Society of Harvard and ofher

BRAIDED CORDS and
COTTON TWINES

Trade Mark

Samson Cordage Works
Boston, Mass.

plans of the Society.

At the 1agt meeting of Seciion 9 of
the freshman class on Monday, Jan-
narv 15, plansg for a banquet to take
place the early part of next February,
were (iscussed and a conmmittes was
appointed to get information on the
subject. In addition a bowling team
was selected which challenges any
other freshmen section. D. W. Craw-
ford *28 as athletic representative, wili
accept the challenges. His telephone
pumber is Univ. 23548R. The members
of the section 9 bowling team arve:
1. P. Richardson, Jr.. Gilbert Smiley,
C. W. Breck, Shahady Shaheen, and
J. R. Klimovich.

STUDENTS WILL VISIT
EUROPE NEXT SUMMER

{(Continued from Page 1)

dustrial, and commercial life of the
Italy of today.
Members Sail June 30

Dr. Stephen P. Duggan. Director ol
the Institute, says of the Tours: “The
Tours meet a double need; the need
for travel as a hroadening element
in the education of our young men
and women, and the need for fravel
as o means of establishing a closer
relationship between the vouth of
America and of other countries. They
have been organized in the Dbhelief
that nothing contributes more to ed-
neation and to an intelligent interest
in international affairs, than does a
personal acquaintance with the his-
tory, traditioms, resources, and prob-
lems of other nations, make up na-
tional character and determine the
course of international events.

Members of the Students’

HERRICH

COPLEY 30.

Tours

Phones
2328
2329
2330
2331
Back
Bay
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Why Young Men Should

Consider Insurance Selling

Seven Reasons for Life Insurance Career.

LIFE INSURANCE is founded on the
highest ideals.

1t is capable of yielding a good income and the
satisfaction of accomplishment.

1t offers opportunities for real leadership.

It brings insurance salesmen in close associa-
tion with big business and big business men.

it requires education in business methods,
faw and finance.

It is a field for workers, not shirkers.

It is an alluring and practical calling for men
of dynamic energy.

—

“LIFE INSURANCE COMPANY

oF BOsSTON, MASSACHUSETTS
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